Michael Bass:
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Michael Bass:
Welcome to Financial Edge with Silver Edge Financial Group, your Sunday morning guide to smart financial moves right here in Palm Beach County. I’m Michael Bass, financial advisor at Silver Edge, here to break down what’s happening in the markets and help you stay ahead. Today, we’ve got Simon, our head of trading and a top advisor at Silver Edge, joining us for the first time. Simon, good to have you with us! 
Simon:
Thanks, Michael. I’ve been tuning into Financial Edge—your straight talk cuts through the noise—and I’m ready to dig into what’s driving opportunities for folks here in Palm Beach. 
Michael:
Glad you’re here, Simon, because we’re diving into the big shifts affecting your money: artificial intelligence sparking new ideas, robotics changing how work gets done, autonomous cars rethinking how we get around, 3D printing building what’s next, precision medicine improving lives, and Bitcoin making waves in finance. At Silver Edge, we’re all about tactical, hands-on investing—grabbing opportunities, keeping risks in check, spreading bets smartly, and winning by keeping losses small. I’ve been watching these trends closely, and we’re unpacking them today for you, Palm Beach County. Quick heads-up: if you’re in Boca Raton, Jupiter, or anywhere local wondering how your portfolio stacks up, call us at 561-300-0090, visit www.silveredgefg.com, or email Howard at howard@silveredgefg.com for a free portfolio review. We’re here to find the right moves for you. Simon, ready to get going? 
Simon:
You bet, Michael. Let’s break it down. 
Michael:
We’re starting with artificial intelligence—AI’s not just a buzzword; it’s changing how industries operate, and it’s a prime spot for active management. I’ve been tracking this trend because it’s reshaping everything from manufacturing to services, and for us in Palm Beach County, it’s a chance to stay ahead. Simon, where’s AI making a dent right now, and how can we think about it tactically? 
Simon:
It’s hitting everywhere, Michael. AI’s the engine behind robotics, cloud computing, healthcare advances—all the key sectors. In robotics, it’s making machines faster, smarter, and cheaper to run. Picture massive warehouses where robots sort packages around the clock—think of the logistics hubs feeding deliveries to Delray Beach or Lake Worth, keeping things moving without a hitch. In healthcare, it’s digging into DNA, pinpointing what causes diseases with an accuracy we couldn’t touch a decade ago—hospitals here could use that to catch illnesses early for our retirees. Energy’s a big one too, especially in South Florida—AI’s tweaking solar farms, adjusting panels as the sun tracks over Palm Beach Gardens, or running complex simulations for fusion projects that could one day power our coastal grid. Companies tapping into AI aren’t just raking in cash; they’re setting the pace for how business gets done. For us, it’s about finding those with strong fundamentals—steady operators in tech or industrial sectors—balancing the growth potential with the risks they carry, like software bugs or overhyped rollouts that don’t deliver. 
Michael:
That’s the reality we’re seeing. Those warehouse robots are keeping packages flowing to your doorstep in Palm Beach County—drones are dropping off orders, and some hotels are even testing AI check-ins so you’re not stuck waiting at the front desk in West Palm. But humanoid robots are grabbing my attention because they’re not just for the big players anymore—they’re opening doors for smaller operations here too. I’ve seen demos where these machines handle basic tasks like sorting or moving items, and while they’re not perfect, the potential’s clear. Simon, what’s that mean for us locally, and how do we approach it without jumping in too fast? 
Simon:
It’s a real game-changer, Michael. Humanoid robots aren’t locked into one repetitive job anymore—they’re versatile enough to switch tasks on the fly. Large manufacturers have been using robots for years—think airplane assembly lines where labor costs drop by double digits because machines handle the heavy lifting. But now, smaller businesses—like a shop on PGA Boulevard or a warehouse in Riviera Beach—can get in on it too. These robots can lift boxes one day, stock shelves at a local grocery the next, or even assist in a restaurant kitchen during season. The costs are coming down—some aim to price these below what you’d pay a full-time worker over a year—which makes it practical for a retailer in Boynton Beach or a distributor in Jupiter. Our tactical approach isn’t about chasing the latest tech headline; it’s picking companies with proven operations—those already delivering results in industrial or automation sectors—not just flashy prototypes. We watch for risks too—tech failures, slow adoption by smaller firms—keeping our downside tight so we’re not caught if it stumbles. Diversification’s key—spread it across industries so one glitch doesn’t drag us down. 
Michael:
That’s local and practical. A hardware store in West Palm could have a robot moving lumber—no extra payroll, no downtime—or a café in Downtown Lake Worth could use one to handle prep work when the snowbirds roll in. Automation’s already cut labor costs 30% in some industries, but the real win is that flexibility for businesses here. We’re not piling into one hot idea—our play’s about finding steady performers in tech and industrial spaces, dodging trades where everyone’s rushing in and the risk gets lopsided. That ties into 3D printing too—it’s showing 40% growth a year, heading for a $180 billion market by 2030. Simon, what’s driving that, and how do we make it work for Palm Beach County folks without overreaching? 
Simon:
It’s changing how things get made, Michael, and it’s a chance we can seize smartly for our listeners. 3D printing’s not just for small experiments anymore—it’s full-on production. In aerospace, they’re printing jet parts that make planes lighter and cheaper to fly—think of the flights coming into PBI saving fuel with that tech. Healthcare’s using it for custom implants—knee replacements or dental crowns tailored to you, done fast, which matters for our older crowd in Palm Beach Gardens. Construction’s a big one here—there’s a company printing concrete homes in Texas in a day, half the cost of regular builds, and I’ve heard of firms eyeing condos in Jupiter that can stand up to our hurricanes while keeping budgets lean. It’s not just homes—bridges and small commercial spaces are getting printed too, cutting build times for projects along the Intracoastal. Last year, some big players in the 3D printing space merged, showing confidence in the trend. It’s about shorter supply chains—printing right here in Palm Beach County instead of shipping from afar—and less waste, which keeps costs down. Our move’s picking firms with real revenue—like those supplying aerospace or medical sectors—not just startups with big promises, and watching risks—printer breakdowns, material shortages—so we’re not left hanging if it slows. 
Michael:
That’s dead-on. Those lighter jet parts mean real savings—better fuel costs for flights landing at PBI or heading to Miami. A construction guy I know in Florida’s printing condos—40% cheaper than wood frames, and they’ve held up in storms, which is gold for our coastal weather. Even small businesses here could print custom parts—think boat repair shops in Tequesta making fittings on-site. For us, it’s not about jumping on a flashy story—we want companies with cash coming in, not just concepts, and we spread it out. Aerospace, healthcare, construction—don’t bet it all on one sector, so a hiccup doesn’t knock us out. Simon, how do we keep that “win by not losing” approach with this for our Palm Beach listeners? 
Simon:
It’s about staying grounded, Michael. The trend’s real—carmakers are printing parts for real production, hospitals order 3D tools weekly, and builders are cutting timelines—but it’s not foolproof. Printing metal takes high-grade alloys, which can get pricey or scarce—think supply issues if a hurricane disrupts shipping to Port of Palm Beach. Scaling up for big runs isn’t smooth yet either—demand spikes could clog the works. Our play’s active: we grab firms with steady earnings—those with contracts in aerospace or medical—not startups burning through cash. We diversify—some industrial exposure, some healthcare—keep an eye on supply chain snags, and hold losses small. If it grows, we’re in early; if it lags, we’re still standing. That’s how we build steady gains for Palm Beach County—growth without the big downside. Folks here, if you’re curious how this fits your investments, call us at 561-300-0090 or hit www.silveredgefg.com for a free portfolio review—we’ll show you where the opportunities lie without the risks that sting. 
Michael:
That’s our strength—tactical, balanced, hands-on. AI’s the driver, robotics and 3D printing are the results—industries are moving, and we’re setting up Palm Beach County to catch the upside without the blowups. Transportation’s next—EVs got a lot of buzz, but it’s cooled off. Simon, what’s happening there, and where’s our edge for local listeners? 
Simon:
EVs are still in the game, Michael—they’re just shifting focus. Gas cars are fading; every carmaker’s got an EV lineup hitting lots from Pompano to Stuart—trucks, hybrids, you name it. But autonomy’s where it’s heating up—think 50 million robotaxis by 2030, self-driving rides rolling through Wellington or Boca Raton. This could mean fewer folks here owning cars, more jumping into shared rides—especially snowbirds who don’t want two vehicles sitting at the condo all winter. Our focus isn’t betting on one standout—it’s finding steady pieces in a bumpy race, keeping risks even so we don’t get caught if it slows down. 
Michael:
That’s a shift—50 million robotaxis could change things quick. Owning a car costs $0.50 to $1 per mile—gas, insurance, repairs around Palm Beach County. Robotaxis might drop that to $0.25, no fuel or driver to pay. Simon, how do we turn that into a smart move for our listeners without overloading on risk? 
Simon:
It’s a cost-cutter, Michael. A robotaxi could log 100,000 miles a year—way more than your car parked in Lantana—and make money without a driver’s payroll. Snowbirds might ditch that extra ride—why keep it at the condo in North Palm Beach when a cheap trip’s a tap away? Businesses see it too—delivery vans for restaurants in Downtown West Palm or shops in Juno Beach could go driverless, slashing expenses for owners here. We don’t pile into one idea—some carmakers are pushing autonomous tech, others are testing it overseas, and tech suppliers are building the systems. We spread it: some automotive exposure, some industrial tech—watching cash flow, not hype. If one trips—say, a software glitch—we’re not sunk. That’s real diversification keeping us in the game without big losses—steady gains for Palm Beach County portfolios. 
Michael:
That’s practical—picture a robotaxi cruising A1A, no hassle, picking you up in Palm Beach Shores. Some are gearing up for rollouts in the next few years; others have been testing since ‘17 in places like Phoenix. How do we weigh that for our local crowd without chasing a fad, Simon? 
Simon:
It’s worth a close look, Michael. Some players have miles logged—real data from busy cities and tough weather—but their setups can be costly, loaded with sensors that jack up expenses. Others are leaner—relying on cameras and software—and use data from millions of cars on the road to sharpen their systems, giving them a cost edge. Partnerships are popping up too—think ride-share tie-ins or battery production ramping up to keep fleets humming. We don’t pick one to rule them all—we grab a bit of the automotive sector, some tech suppliers making the chips or software, keeping it balanced. Others have hit snags—crashes or pullbacks show the risks. We mix growth with stability—some industrial exposure, some steady earners—so a hiccup doesn’t throw us off. That’s how we win steady for Palm Beach—smart moves, no wild swings. If you’re wondering how this fits your plan, call us at 561-300-0090 or email howard@silveredgefg.com—we’ll walk you through it, no cost. 
Michael:
That’s our play—stay in it, not all-or-nothing. Palm Beach County folks want gains without the stress—we’re after steady operators, not rollercoasters. Now, Bitcoin—clients here ask about it all the time; the Spot ETF launch last year pulled $4 billion day one. Simon, we don’t hold it in our tactical models—how do we handle that interest for them? 
Simon:
It’s a hot button, Michael—folks in Palm Beach keep an eye on their wealth, and Bitcoin’s got their attention. Those ETFs suggest it’s going mainstream—big financial firms are stepping in—and it’s got a story: 21 million coins max, running strong since ‘09. We don’t hold it in our tactical models—no steady cash flow to anchor it—but clients are curious, and we’re here to talk it out. It’s about scarcity and trust in a network, not dividends or interest. If they want in, we can use an ETF—small, manageable, no big jumps—while sticking to what we can measure. The risk’s there—other digital assets crashed hard in ‘22; Bitcoin’s not immune—so we keep it on the sidelines, not the core, for Palm Beach County portfolios. 
Michael:
That’s the balance—back in the day, a big exchange lost 850,000 coins, hacks still happen, no safety net. Clients from Jupiter to Boca ask about it—what’s our take for them, Simon, since it’s not in our lineup? 
Simon:
We keep it simple, Michael. Bitcoin’s got no central bank—lose your keys, it’s gone; get hacked, no help coming. Volatility’s part of it—big swings year to year—and ETFs bring questions: custodians say they’ve got the coins, but some crypto backbones haven’t had a full audit in years. Could holdings overlap? Hard to know. For clients who want it, we’d go ETF—say, 1-2% of their mix—easy to trade, no tech headaches. It’s their call—we’ll make it happen—but our models focus on what’s reliable, not what’s trending, keeping risks smart and losses small. 
Michael:
That’s clear—Palm Beach County clients want options, and we’ll deliver if they ask, without leaning on it ourselves. Gold’s not flashy, but it’s there when systems crash. How’s that fit our “win by not losing” mindset, Simon, for folks here? 
Simon:
It fits right in, Michael. Bitcoin’s network’s tough—16 years, no blockchain breach—but it’s all about sentiment, not cash flow. If folks here want a taste, an ETF’s fine—low cost, liquid—but we don’t build around it. Miners are another angle—some pull steady revenue processing transactions, tied to energy costs we see here with FPL, not just coin buzz. We’d mix that with solid picks—say, utilities powering Singer Island or steady industrial firms—so a sentiment drop doesn’t hit hard. We’re here to understand it, offer it if asked, but keep portfolios steady—small risks, no big flops. That’s how we manage wealth for Palm Beach County—tactical, not reckless. Curious where you stand? Call us at 561-300-0090 or visit www.silveredgefg.com for a free review—we’ll map it out for you. 
Michael:
That’s our commitment—hear you out, deliver if you want it, keep the core solid. Now, healthcare—multiomic medicine’s next. Simon, what’s that mean for us locally in Palm Beach County? 
Simon:
It’s a real step up, Michael. Multiomics—genomics, proteomics—lets us read DNA like a blueprint. Sequencing went from $100 million in 2001 to $600 now—way cheaper—and that’s led to precision medicine. Think cancer drugs hitting your exact tumor type, or heart meds tuned to your body—not broad guesses anymore. Here, with retirees in Palm Beach Gardens or snowbirds in Hobe Sound, it’s a big deal—better care, fewer side effects, keeping folks active on the golf course or the beach. Our approach is eyeing steady players in healthcare or biotech sectors—not wild bets—keeping risks smart so trial setbacks don’t bite us where it hurts. 
Michael:
That’s huge—less guesswork for docs in Wellington or Boynton Beach, more targeted care for our older crowd. Liquid biopsies for early cancer keep coming up—Simon, what’s the play there for Palm Beach folks without betting too big? 
Simon:
It’s a smart one, Michael. One blood test spots 50 cancers early—still in trials, but showing promise. Catch lung cancer at stage one, it’s $80,000 to treat versus $200,000 later—saves cash, saves lives, especially for retirees here watching their health and their wallets. The market could grow from $100 billion to $250 billion if it gets the green light. For Palm Beach County, it’s practical—early detection fits our community. We don’t chase the trial runners alone—too shaky till it’s approved. We look at broader healthcare sectors—those sequencing DNA or supplying the tools, with steady cash flow—and add insurers who’d save on claims as treatments get cheaper. Spread it out, keep risk low, grab the upside without betting on one outcome—that’s how we manage it tactically for our listeners. 
Michael:
That’s the way—spread the bet, stick to the reliable stuff. AI’s the engine here, handling all that DNA data—Simon, how do we weave that into portfolios for our locals without overreaching? 
Simon:
You’re right, Michael. AI’s sorting through petabytes—trillions of bytes—of genetic info, finding answers fast. A doc might take months to match you to a trial—AI does it in minutes, which could speed up care at clinics in Juno Beach or Lake Park. It’s boosting diagnostics too—mammograms read sharper with AI, catching issues early for folks here, cutting hospital stays. We don’t overload on tech—chipmakers power it, sure, but we mix in healthcare firms using AI tools, steady earners with real revenue. Industrial sectors play a role too—think equipment suppliers keeping the labs humming. If it grows, lifespans here could stretch a few years by 2040—we’re in on that, but balanced, no big swings. That’s risk-adjusted returns for Palm Beach County—steady growth, no rollercoasters. Want to see how your investments line up? Call us at 561-300-0090 or email howard@silveredgefg.com—we’ll break it down free of charge. 
Michael Bass:
We’ve covered a lot of ground today on Financial Edge—AI, robotics, transportation, 3D printing, Bitcoin, and healthcare—but there’s another area lighting up for Palm Beach County investors: space exploration and commercialization. It’s not sci-fi anymore; it’s a real economic driver, and we’re here to break it down with a tactical lens. Simon, this feels like a fresh frontier—where’s the action happening in space right now, and how’s it hitting our radar? 
Simon:
It’s definitely heating up, Michael, and it’s closer to home than folks might think. Space isn’t just astronauts planting flags—it’s a commercial boom. Satellites are the backbone—thousands are going up to beam internet to places like rural Martin County or even your boat off Jupiter Inlet. Launch services are churning too—rockets blasting off from Cape Canaveral, just up the road, sending cargo and experiments into orbit. Then there’s tourism—high rollers here in Palm Beach County could soon book a quick trip to the edge of space. Even manufacturing’s in play—think microgravity labs making alloys or drugs you can’t produce on Earth. The U.S. Space Force is ramping up too, tying it to national security. For us, it’s about spotting where the cash flows—not chasing moonshots—balancing growth with the risks of a sector that’s still finding its legs. 
Michael:
That’s a big shift—Cape Canaveral’s practically our backyard, and those launches are more than fireworks. Satellites alone could change how we stay connected—imagine faster internet for businesses in Loxahatchee or retirees streaming in Tequesta without lag. Tourism’s wild too—Palm Beach folks with deep pockets might be first in line for a $200,000 ride above the atmosphere. What’s driving this growth, Simon, and how do we approach it for our listeners without getting burned? 
Simon:
It’s a mix of tech and demand, Michael. Launch costs are dropping—rockets used to cost a fortune, but reusable ones are cutting that by half or more, making it cheaper to get stuff up there. NASA’s not the only player now—private firms are launching satellites for everything from weather tracking to real-time traffic maps on I-95. Here in Palm Beach County, that could mean better hurricane forecasts—vital for our coastal homes—or sharper GPS for boats off Singer Island. Tourism’s fueled by wealth—our high-net-worth crowd loves exclusive experiences, and space fits that bill. Manufacturing’s niche but growing—microgravity lets you make fiber optics or medicines with purity we can’t match down here, maybe for hospitals in Boca Raton someday. Defense is pumping money in too—think Space Force contracts keeping satellites safe from interference. Our play’s tactical: we look at industrial sectors tied to launches or tech areas building the gear—not betting on one flashy idea—watching risks like launch failures or regulatory holdups, keeping our downside small. 
Michael:
That’s local and real—better hurricane tracking could save headaches for folks from Palm Beach Shores to Hobe Sound, and faster launches from the Cape mean more business flowing south. I’ve heard about companies reusing rockets—landing them back on pads instead of ditching them in the Atlantic—which slashes costs big-time. Tourism’s a Palm Beach angle too—imagine a retiree from The Breakers taking a day trip to space. For us, it’s not about jumping on a rocket ourselves—how do we manage this opportunity smartly for our listeners, Simon, without overloading on a single story? 
Simon:
It’s about staying balanced, Michael. The economics are clicking—launches are up 20% year-over-year from the Cape, feeding a satellite market that’s doubling every few years. That’s real revenue—contracts for telecom firms beaming broadband to rural spots or coastal condos here. Tourism’s smaller but growing—think private flights taking off from nearby pads, not just for billionaires but execs and snowbirds with cash to burn. Manufacturing’s early—labs up there are testing crystals for electronics or drugs for cancer care, stuff that could hit clinics in West Palm down the line. Defense ties it to stability—Space Force budgets are climbing, locking in long-term deals. We don’t pile into one sector—spread it across industrials handling launches, tech building satellites, maybe aerospace with a defense angle. Risks are there—weather scrubs launches, regulations can stall tourism—so we diversify, keep exposure light, watch cash flow over hype. If it works, we’re in; if it lags, we’re not out cold—that’s winning by not losing for Palm Beach County. 
Michael:
That’s the ticket—Cape launches are a stone’s throw, and better broadband could mean smoother business for shops in Downtown West Palm or retirees in Jupiter staying connected. Defense contracts add a steady backbone—Space Force isn’t going anywhere, and that’s cash we can count on. We’re not chasing the next moon landing—our game’s finding steady earners in industrial or tech sectors, dodging traps where a scrubbed launch or a bad headline tanks you. Simon, how do we keep that risk-adjusted focus for our Palm Beach crowd—say, retirees or business owners listening right now? 
Simon:
It’s all about keeping risks smart, Michael. The satellite boom’s real—hundreds go up yearly, feeding data for navigation, weather, even farming out in Belle Glade. That’s steady demand, not a fad—telecom and industrial firms sign multi-year deals, not one-offs. Launch services piggyback on that—reusable tech means more flights, more payloads, less waste, driving costs down for everyone from the Cape to Palm Beach County. Tourism’s flashier—could be a status thing for our high-end listeners—but it’s small potatoes compared to satellites and defense. Manufacturing’s a long game—think experimental alloys for jets or meds for local docs—but it’s got legs if it scales. Our move’s active: we grab industrial exposure for launch ops, tech for satellite systems, a bit of aerospace for defense ties—spread it so a delay or bust doesn’t hit hard. We tweak monthly—lean in where cash flows, pull back where it’s shaky—aiming for steady 8-10% returns, not wild swings. That’s how we manage for Palm Beach—growth without the gut punch. 
Michael:
That’s our edge—tactical, not reckless. Satellites could mean better cell service for boaters off Palm Beach or sharper storm warnings for condos in Juno Beach—real wins for our listeners. Defense keeps it grounded—government contracts don’t dry up overnight. We’re not betting the farm—diversify across industrials, tech, aerospace—keep it balanced so one misfire doesn’t derail us. Simon, how do we tie this into that “win by not losing” mindset for folks here who want steady gains without sleepless nights? 
Simon:
It’s about staying nimble, Michael. The space economy’s growing—launches from the Cape are feeding jobs and tech right down I-95, touching Palm Beach County with every payload. Satellites drive telecom and data—think smoother online banking for retirees in Boca or real-time traffic for commuters on Okeechobee Boulevard. Tourism’s a bonus—our wealthy crowd might splurge on a space jaunt—but it’s not the core. Defense locks in cash—Space Force needs eyes in orbit, and that’s not slowing. We don’t chase hype—mix industrial sectors with launch exposure, tech for satellite brains, aerospace for steady contracts—keep risks even. No asymmetrical bets—a launch flop or tourism snag won’t kill us if we’re spread right. We win by keeping losses small—steady growth for Palm Beach County portfolios. Want to see how this fits your money? Call us at 561-300-0090, hit www.silveredgefg.com, or email howard@silveredgefg.com for a free review—we’ll show you the angles, no charge. 
Michael:
That’s it—space isn’t just up there; it’s hitting home here in Palm Beach County. We’re talking tactical moves—grabbing the upside, keeping risks smart—so our listeners from Lake Worth to Tequesta can grow their wealth without the big downside. Call us at 561-300-0090 or visit www.silveredgefg.com today—let’s get your portfolio dialed in for these opportunities. Simon, anything else on this one? 
Simon:
Just this, Michael—space is real, and it’s here. We manage it smart—steady sectors, no wild rides—for Palm Beach County folks who want wins without the worry. 
Michael:
That’s our style—growth you can count on, prepared for all market cycles. Final stretch now—Simon, how do we pull all this into a portfolio that works for Palm Beach County listeners without swinging too hard? 
Simon:
It’s about staying sharp and active, Michael. We grab opportunities—tech sectors driving AI, automotive pushing autonomy, healthcare advancing genomics—but we don’t go overboard. Diversify smartly—blend those with steady areas like industrials or healthcare payers, even gold for ballast when markets get choppy. We tweak it monthly—lean into what’s working, ease off what’s overheated—aiming for risk-adjusted returns, over wild rides that crash. No asymmetrical risks and we win by mitigating volatility and drawdowns. For Palm Beach County, it’s about managing wealth with care—growth that lasts, not gambles that fade. 
Michael:
That’s the plan—don’t get stuck in old retail or oil while Palm Beach grows. We’re hands-on—watching cash flows, dodging hype traps—and our listeners from Lake Worth to Tequesta ask if they’re set. We’ve got the answers: tactical shifts, real diversification, no big downside bets. Simon, how’s our free review help folks here tie it all together? 
Simon:
It’s their starting point, Michael. We look at: 
· How much exposure to AI, autonomy, biotech—growth areas—you’ve got 
· Risk balance—no lopsided spots that could hurt 
· Diversification—spread right for Palm Beach County 
· Tactical moves—where to add or trim for steady gains
No cost—call 561-300-0090, hit www.silveredgefg.com, or email howard@silveredgefg.com. It’s active management tailored for you—winning by not losing, keeping your money working smart. One more thing: if you’re in Palm Beach County and want to talk this through, pick up the phone—561-300-0090—we’re local, and we’re ready to help.
Michael:
Simon, you brought it today—great insights for our county. Back soon? 
Simon:
You bet, Michael. Loved it—let’s do it again. 
Michael:
Deal. Palm Beach County: stay sharp, stay smart—we’re here Sundays on Financial Edge with what you need to win steady. Call us at 561-300-0090 or visit www.silveredgefg.com to get started—we’ll keep your wealth on track. See you next time! 


[There is no guarantee that a diversified portfolio will enhance overall returns or outperform a non-diversified portfolio. Diversification does not protect against market risk. The information presented is for education and informational purposes only and is not intended as a recommendation or specific advice. Cryptocurrency and cryptocurrency-related products can be volatile, are highly speculative and involve significant risks including liquidity, pricing, regulatory, cybersecurity risk and loss of principal. A cryptocurrency fund may trade at a significant premium to Net Asset Value (NAV). Cryptocurrencies are not legal tender and are not government backed. Cryptocurrencies are non-traditional investments, resulting in a different tax treatment than currency. Federal, state or foreign governments may restrict the use and exchange of cryptocurrency. The use and exchange of cryptocurrency may also be restricted or halted permanently as regulatory developments continue, and regulations are subject to change at any time. Cryptocurrency exchanges may stop operating or permanently shut down due to fraud, technical glitches, hackers, malware, or bankruptcy.]
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