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Introduction 

Michael Bass: Good morning, and welcome to Financial Edge with Silver Edge Financial Group, your 

trusted guide to navigating the complexities of the financial world. I’m Michael Bass, and I’m thrilled to 

have with me Howard Silver, the founder and visionary behind Silver Edge Financial Group. Howard, it’s 

always a pleasure to have you on the show. 

Howard Silver: Thank you, Michael. It’s always great to be here. Every week, we aim to deliver insights 

that empower our listeners to make informed decisions, and today is no exception. We’ll tackle some key 

strategies for navigating markets, understanding their mechanics, and achieving financial success. 

Michael Bass: Howard, one of the things we often talk about is the nature of stock prices and what really 

drives them. In the short term, it’s emotions—fear, greed, optimism—that dictate price movements. But 

in the long term, fundamentals always take the wheel. Understanding that distinction is critical for every 

investor. 

Howard Silver: Absolutely, Michael. In the short term, markets can be unpredictable, reacting to 

headlines, sentiment, and speculation. But over the long haul, fundamentals—things like earnings, 

innovation, and value creation—are what ultimately drive stock prices. That’s why having a disciplined, 

long-term perspective is so important. It helps you see through the noise and stay focused on what truly 

matters. 

Michael Bass: And the broader capital markets play such a vital role in this process. They exist to provide 

funding for great companies that are solving problems and driving humanity forward. The innovation we 

see coming out of these companies is part of what makes the U.S. such a dominant force in the global 

economy. 

Howard Silver: That’s right. The U.S. has a unique advantage because of its strong capital markets and 

culture of innovation. These markets allow groundbreaking ideas—whether it’s advancements in 

technology, healthcare, or sustainability—to receive the funding they need to scale. But this process 

doesn’t happen overnight. Building something truly transformative takes time, persistence, and a 

willingness to weather the ups and downs of the market. 

Michael Bass: And that’s what we’re here to help our listeners navigate—those ups and downs. Whether 

you’re just starting to invest or refining your strategy, understanding the dynamics of short-term 

sentiment versus long-term fundamentals is crucial. And at Silver Edge, you provide the tools and 

guidance to help make sense of it all. 

Howard Silver: Exactly, Michael. At Silver Edge, we’re committed to helping our clients not only 

understand these dynamics but also build strategies that leverage them for long-term success. That’s 

why we offer complimentary financial plans and portfolio reviews—to ensure that every investor has the 

resources they need to thrive. 

Michael Bass: So, whether you’re trying to interpret today’s market movements or plan for the future, 

you’re in the right place. Let’s get started. Today, we’ll be diving into topics like market momentum, 

valuations, and how to prepare for inevitable corrections. We’ll also discuss tactical investing and what 



makes Silver Edge stand out as a partner in your financial journey. Stay with us—it’s going to be a great 

show. 

 

The Mechanics of Market Momentum 

Michael Bass: Howard, let’s kick things off by talking about market momentum. It’s often described as 

the driving force behind stock market rallies, but what exactly is it, and why does it have such a powerful 

impact on investor behavior? 

Howard Silver: Great question, Michael. Market momentum is essentially the snowball effect of investor 

sentiment. When there’s good news—whether it’s strong corporate earnings, positive economic data, or 

even geopolitical stability—it generates optimism. That optimism fuels buying, and as prices rise, more 

investors want to join the party. It’s a self-reinforcing cycle that can push markets higher and higher, 

often beyond what fundamentals might justify. 

Michael Bass: So, in essence, momentum is fueled by emotion—excitement, confidence, even fear of 

missing out. But what are the risks of getting caught up in this wave? 

Howard Silver: The biggest risk is losing sight of fundamentals. Momentum can create a feedback loop 

where investors stop asking, “Is this asset worth the price I’m paying?” and focus solely on the fact that 

prices are going up. This can lead to overvaluation and, eventually, a sharp correction when reality sets 

in. It’s what we often see in market bubbles. 

Michael Bass: That’s a critical point. But how can investors differentiate between a genuine trend and an 

unsustainable bubble? 

Howard Silver: At Silver Edge, we emphasize the importance of grounding every decision in data and 

analysis. Look at the fundamentals: earnings, growth potential, and valuation metrics. If the numbers 

don’t support the hype, it’s a red flag. Additionally, consider the broader context—are we seeing growth 

across the board, or is it concentrated in just a few sectors or stocks? If it’s the latter, caution is 

warranted. 

Michael Bass: It’s fascinating how momentum can obscure reality. And it’s not just individual investors—

it affects institutional players, too, doesn’t it? 

Howard Silver: Absolutely. Institutional investors, hedge funds, and even algorithms contribute to the 

cycle. Their participation amplifies the effect because they’re trading in much larger volumes. And when 

they follow momentum signals, it can create the illusion of sustainability, drawing in even more 

investors. 

Michael Bass: So, Howard, for listeners who are unsure about whether their portfolios are riding a 

genuine trend or at risk of a bubble, what’s your advice? 

Howard Silver: Take a step back and reassess. At Silver Edge, we offer complimentary portfolio reviews to 

help you analyze your holdings. We look at whether your investments are aligned with your goals and 

supported by strong fundamentals. If you’re feeling unsure, visit silveredgefg.com or call 561-300-0090 

to schedule a review. 

http://silveredgefg.com/


Michael Bass: That’s invaluable advice. Market momentum can be both an opportunity and a risk, and 

knowing how to navigate it is critical for long-term success. 

 

Why Valuations Matter in the Long Run 

Michael Bass: Howard, let’s dig even deeper into the importance of valuations. As you’ve pointed out, 

they’re like the foundation of a house—everything rests on their strength. Why do you think so many 

investors overlook this critical aspect, especially in fast-paced markets? 

Howard Silver: Great analogy, Michael. Investors often get swept up in market excitement. When prices 

are rising, the focus shifts to how much higher they can go rather than whether they’re justified by the 

underlying fundamentals. This happens because valuations are less exciting than momentum. It’s easier 

to follow the crowd than to pause and assess whether an asset is genuinely worth its price. 

Michael Bass: That makes sense. But what tools or strategies can investors use to bring valuations back 

into focus, even when markets are surging? 

Howard Silver: At Silver Edge, we emphasize a disciplined approach that incorporates valuation metrics 

like price-to-earnings (P/E) ratios, dividend yields, and discounted cash flow (DCF) models. These tools 

help investors evaluate whether a stock or asset is overvalued, undervalued, or fairly priced. For 

example, if the market is trading at historically high P/E ratios, it’s a signal to tread cautiously and 

consider reallocating to more reasonably priced areas. 

Michael Bass: What about the emotional side of investing? How do you help clients avoid being 

influenced by market hype and maintain a focus on valuations? 

Howard Silver: Education and perspective are key. We remind our clients that paying too much for an 

investment can lead to years of subpar returns or even losses, regardless of how hot the stock or sector 

is. Our role is to help them step back, see the bigger picture, and resist the temptation to chase 

overpriced assets. It’s not always easy, but it’s essential for long-term success. 

Michael Bass: That’s such valuable insight. For listeners who feel unsure about whether their portfolios 

reflect sound valuations, how can they take the first step with Silver Edge? 

Howard Silver: We offer complimentary portfolio reviews where we analyze your holdings through the 

lens of valuation and diversification. If you’ve been riding the momentum wave or investing without a 

clear understanding of value, it’s a great opportunity to recalibrate. Visit silveredgefg.com or call 561-

300-0090 to schedule your review. 

 

The Trap of Overconfidence 

Michael Bass: Howard, overconfidence is something we all wrestle with, not just in investing but in life. 

But in the financial world, it can lead to some serious pitfalls. Why do investors, even seasoned ones, so 

easily fall into this trap? 

Howard Silver: Overconfidence is often the byproduct of success. When the market is doing well, and 

portfolios are growing, it’s easy to believe that your decisions are the reason for those gains. But most of 
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the time, it’s the broader market environment driving those results. This false sense of security can lead 

to overestimating your abilities, taking unnecessary risks, or abandoning proven strategies like 

diversification. 

Michael Bass: It’s almost like the market lulls investors into a sense of invincibility. What are some 

specific behaviors that signal an investor might be falling into the overconfidence trap? 

Howard Silver: Several red flags stand out. Over-allocating to high-performing sectors, using excessive 

leverage, or concentrating investments in a handful of stocks are common signs. Another is ignoring 

warning signs—thinking that “this time is different” or believing a downturn won’t affect their portfolio. 

These behaviors are driven by the belief that past success guarantees future results, which is rarely the 

case. 

Michael Bass: So, how do you address this at Silver Edge? How do you help clients stay grounded? 

Howard Silver: It starts with humility and perspective. We remind clients that markets are unpredictable 

and that success in one cycle doesn’t guarantee success in the next. Our complimentary portfolio 

reviews are designed to take an objective look at their investments and ensure they’re not overexposed 

to unnecessary risks. Diversification, regular rebalancing, and a focus on long-term goals are all part of 

the process. 

Michael Bass: It sounds like having an independent advisor is crucial in avoiding overconfidence. 

Howard Silver: Absolutely. A good advisor acts as a sounding board and a check against emotional or 

impulsive decisions. At Silver Edge, we provide that objective guidance, helping clients stay disciplined 

and aligned with their goals, even during market highs. 

 

Why Market Timing Rarely Works 

Michael Bass: Market timing is one of the most tempting yet elusive strategies for investors. The idea of 

buying low and selling high seems so simple on paper, but in practice, it rarely works. Why is it so 

difficult, Howard? 

Howard Silver: Timing the market requires not just one correct decision but two—knowing when to sell 

and when to buy back in. Even professionals with access to vast amounts of data struggle with this 

because markets are influenced by countless factors, many of which are unpredictable. A sudden 

geopolitical event, unexpected earnings report, or change in monetary policy can completely derail even 

the best-laid plans. 

Michael Bass: It sounds like trying to catch a falling knife. Even if you get close, you’re still at risk of 

getting hurt. What are the common pitfalls for investors who try to time the market? 

Howard Silver: One of the biggest pitfalls is missing out on the best days in the market. Some of the 

largest gains occur during volatile periods, often right after a major sell-off. If you’re sitting on the 

sidelines, waiting for the perfect moment, you risk missing those rebounds, which can significantly 

impact your long-term returns. 



Michael Bass: That’s a great point. I’ve seen studies showing that missing just a handful of the best days 

can drastically reduce your portfolio’s growth over time. 

Howard Silver: Exactly. Another issue is that market timing often leads to emotional decision-making. 

Fear and greed can push investors to sell too soon or hold off on re-entering the market. It becomes a 

cycle of chasing perfection, which almost always leads to disappointment. 

Michael Bass: So, what’s the alternative? How do you guide your clients at Silver Edge to avoid falling 

into the market timing trap? 

Howard Silver: The alternative is focusing on time in the market rather than timing the market. 

Consistent, long-term investment strategies that prioritize diversification, regular contributions, and 

rebalancing are far more effective. At Silver Edge, we educate our clients on the power of compounding 

and the importance of staying invested through market cycles. 

Michael Bass: For listeners who might be second-guessing their strategy after hearing this, what’s your 

advice? 

Howard Silver: Reach out to us. Our complimentary consultations can help you evaluate your portfolio 

and ensure it’s positioned for long-term success. Whether you’re worried about timing or just need a 

clearer strategy, we’re here to help. Call 561-300-0090 or visit silveredgefg.com to get started. 

 

Preparing for Market Corrections 

Michael Bass: Market corrections are inevitable, but for investors who are prepared, they can be 

opportunities rather than setbacks. Howard, let’s expand on this. How should our listeners think about 

corrections and their role in the broader market cycle? 

Howard Silver: That’s a great starting point, Michael. Market corrections are a natural part of investing. 

They’re defined as a decline of 10% or more from a recent high, and while they can be unsettling, they 

serve an important purpose. Corrections help reset valuations, curb speculative excess, and create 

opportunities for disciplined investors to buy quality assets at a discount. 

Michael Bass: Many investors, especially newer ones, tend to panic during a correction. How do you 

guide your clients to stay calm and focused? 

Howard Silver: It begins with perspective. Corrections aren’t the end of the world—they’re temporary 

and, historically, markets have always recovered and gone on to new highs. We emphasize the 

importance of sticking to a plan. If you have a diversified, well-constructed portfolio that reflects your 

goals and risk tolerance, there’s no need to make rash decisions. 

Michael Bass: What about liquidity? How does having cash on hand play a role during a correction? 

Howard Silver: Liquidity is crucial. Having cash reserves allows you to take advantage of opportunities 

when the market is down. For example, during a correction, high-quality stocks or other assets may 

become significantly undervalued. With liquidity, you’re in a position to buy when others are fearful, 

which can lead to excellent long-term returns. 
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Michael Bass: And for listeners wondering how their portfolios would hold up during a correction, what’s 

your advice? 

Howard Silver: If you’re unsure, a portfolio review is a great place to start. At Silver Edge, we offer 

complimentary reviews to assess how well your investments are positioned to handle a downturn. We 

look at diversification, liquidity, and overall risk exposure to ensure you’re prepared for any market 

environment. Visit silveredgefg.com or call 561-300-0090 to schedule a consultation. 

 

Why Silver Edge Financial Group Stands Out 

Michael Bass: Howard, let’s take some time to talk about the principles that drive Silver Edge Financial 

Group. Every firm has its own philosophy, but what are the key tenets that set Silver Edge apart and 

shape how you serve your clients? 

Howard Silver: Great question, Michael. At Silver Edge, our approach is guided by a few core principles 

that we hold sacred. First and foremost, we operate in our clients’ best interest. This isn’t just a tagline—

it’s a commitment that shapes every decision we make. Our clients trust us with their financial futures, 

and we take that responsibility with the utmost sincerity. 

Michael Bass: That’s a strong statement, Howard. Can you give an example of how you ensure that 

clients’ best interests are always at the forefront? 

Howard Silver: Absolutely. One way we do this is by creating defined outcomes for every client. Financial 

planning isn’t about vague promises or hoping for the best—it’s about setting clear, achievable goals. 

Whether it’s retiring comfortably, funding a child’s education, or building generational wealth, we work 

to define what success looks like for each client and create a roadmap to get there. 

Michael Bass: That clarity must give your clients a lot of confidence. But what about transparency? 

That’s a term we hear often in financial services, but it can mean different things to different firms. 

Howard Silver: At Silver Edge, transparency means being open and honest about every aspect of our 

relationship with our clients. This includes how we build portfolios, how we make recommendations, 

and, importantly, how we structure fees. Our goal is to minimize fees so that more of your money works 

for you. We believe in complete transparency because trust is built on honesty, and we never want our 

clients to feel uncertain about where their money is going or why we’ve made a particular decision. 

Michael Bass: That kind of transparency is rare in the financial industry, Howard. And I know another 

principle you’ve emphasized is never wanting to apologize to clients. Can you explain what you mean by 

that? 

Howard Silver: It means we take our responsibility as fiduciaries very seriously. We never want to find 

ourselves in a position where we have to apologize for not acting in our clients’ best interests. That’s why 

we prioritize risk management, proper diversification, and thoughtful decision-making. When markets 

are volatile, or when challenges arise, we want our clients to feel confident that we’ve done everything 

possible to protect their financial wellbeing. 

Michael Bass: It sounds like you’ve built a foundation of trust, clarity, and accountability. How do these 

principles translate into your day-to-day interactions with clients? 
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Howard Silver: Every interaction reflects those values. When we sit down with a client, whether it’s for a 

portfolio review or a financial planning session, we listen first. We want to understand their goals, 

concerns, and unique circumstances. From there, we create strategies that are aligned with their needs, 

free of conflicts of interest, and designed to deliver long-term results. 

Michael Bass: And what role do fees play in this equation? You’ve mentioned minimizing fees as a core 

value—why is that so important? 

Howard Silver: Fees can eat away at returns over time, Michael. That’s why we’re committed to keeping 

fees as low as possible while still providing exceptional service. We’re upfront about all costs, and we 

don’t sell products with hidden fees or unnecessary charges. Our goal is to maximize the value we 

deliver to our clients, ensuring that more of their money stays invested and working toward their goals.  

Michael Bass: Howard, hearing you talk about these principles, it’s clear that Silver Edge operates with a 

deep sense of responsibility. What would you say to listeners who might be considering working with 

your firm? 

Howard Silver: I’d say this: If you want a financial partner who puts your interests first, defines clear 

outcomes, operates with full transparency, and takes its responsibility with absolute sincerity, then Silver 

Edge might be the right fit for you. We’re here to help you achieve your financial goals without 

compromise or hidden agendas. Visit silveredgefg.com or call us at 561-300-0090 to schedule a 

complimentary consultation. Let us show you what makes us different. 

Michael Bass: Howard, it’s inspiring to hear how these values are woven into everything you do. To our 

listeners, if you’re looking for a financial firm that truly cares about your success, now’s the time to 

connect with Silver Edge Financial Group. 

Howard Silver: Thank you, Michael. At Silver Edge, we don’t just manage money—we build trust, deliver 

results, and help people realize their dreams. We never forget the responsibility that comes with that, 

and we’re honored to serve each and every one of our clients. 

 

Tactical Investing and How It Helps 

Michael Bass: Howard, tactical investing is something we’ve discussed in detail before. For listeners who 

missed last week’s expanded discussion, they can revisit it by visiting our website at silveredgefg.com. 

But for today, let’s go deeper into why tactical investing is so effective in solving key market challenges. 

Howard Silver: Tactical investing is all about adaptability, Michael. Markets are dynamic, and conditions 

can change rapidly. A tactical approach allows us to make adjustments based on what’s happening now 

rather than sticking rigidly to a pre-set allocation. This flexibility can help mitigate risks and take 

advantage of opportunities as they arise. 

Michael Bass: It’s the opposite of a “set-it-and-forget-it” strategy, then. Can you give an example of how 

this works in practice? 

Howard Silver: Absolutely. Let’s say market indicators suggest rising volatility or economic uncertainty. A 

tactical strategy might involve reducing exposure to equities and increasing allocations to safer assets. 
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Conversely, if we identify undervalued sectors during a downturn, we can pivot to take advantage of 

those opportunities. It’s not about predicting the future but responding intelligently to the present. 

Michael Bass: How does tactical investing address some of the common pitfalls we’ve discussed, like 

overconfidence or market timing? 

Howard Silver: Tactical investing brings discipline to the process. By relying on data and analysis rather 

than emotion, we help clients avoid the overconfidence that can lead to excessive risk-taking. At the 

same time, it’s a structured approach to making adjustments, so we’re not guessing or trying to time the 

market. Instead, we’re making informed decisions based on current conditions and long-term goals. 

Michael Bass: And for listeners who might be interested in incorporating tactical investing into their 

strategy, what’s the first step? 

Howard Silver: The first step is understanding how tactical investing fits into your overall financial plan. 

At Silver Edge, we offer complimentary consultations to explain the process and determine whether it’s a 

good fit for your goals. If you’re curious about tactical investing or want to revisit last week’s discussion, 

visit silveredgefg.com or call us at 561-300-0090. 

 

Conclusion 

Michael Bass: Howard, today’s discussion has been packed with actionable insights. From understanding 

market momentum to navigating corrections and embracing strategies like tactical investing, we’ve 

covered a lot of ground. What’s the one key takeaway you’d like to leave our listeners with today? 

Howard Silver: Thanks, Michael. If I had to boil it down to one thing, it’s this: stay disciplined. Whether 

the market is soaring or correcting, the key to success is having a well-thought-out plan that aligns with 

your long-term goals. Don’t let emotion drive your decisions. Focus on fundamentals, diversification, and 

strategies that allow you to adapt to changing conditions. 

Michael Bass: That’s such an important message. For listeners who are ready to take control of their 

financial future, how can they connect with Silver Edge? 

Howard Silver: It’s simple—visit silveredgefg.com or call us at 561-300-0090. We’re offering 

complimentary financial plans and portfolio reviews, designed to help you navigate today’s market and 

achieve your financial goals with confidence. And don’t forget, you can revisit past episodes of Financial 

Edge, including last week’s deep dive on tactical investing, by visiting our website. 

Michael Bass: Howard, thank you for sharing your expertise and practical advice. To our listeners, this is 

your opportunity to build a brighter financial future. Take the lessons we’ve discussed today and put 

them into action with the support of Silver Edge Financial Group. 

Howard Silver: Thank you, Michael. And to our listeners, remember: investing isn’t about predicting the 

future—it’s about preparing for it. At Silver Edge, we’re here to guide you every step of the way. 

Michael Bass: Well said, Howard. Join us next week for another insightful episode of Financial Edge with 

Silver Edge Financial Group. Until then, stay informed, stay disciplined, and let’s turn your financial goals 

into reality. Goodbye! 
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Michael: Tactical allocation may involve more frequent buying and selling of assets and will tend to 

generate higher transaction costs. Investors should consider the tax consequences of moving positions 

more frequently. Dividend payments are not guaranteed and may be reduced or eliminated at any time 

by the company. Stock investing includes risks, including fluctuating prices and loss of principal. There is 

no guarantee that a diversified portfolio will enhance overall returns or outperform a non-diversified 

portfolio. Diversification does not protect against market risk. Rebalancing a portfolio may cause 

investors to incur tax liabilities and/or transaction costs and does not assure a profit or protect against a 

loss.  


